
ARE YOU VISIBLE ON THE LARGEST GLOBAL COMMERCIAL MARKETING NETWORK? 

7 million monthly Viewers

In addition to 225+ Newspaper Websites

HAVE YOU SPOKEN WITH YOUR LOCAL TRAINING TEAM? 

- Complementary live trainings to learn how to get more from your 
marketing plan to better assist your clients and compete at a higher 
level against local competition

- Achieve the highest possible ROI

- Monthly Market Traffic Reports to see demand of searchers

- Customized comparison reports to see how your listing is competing 
against other buildings. 

- Maximize your Exposure to generate the best Possible Lead Flow

- CDX Flyers- Reach to the largest network of deal makers most pertinent 
to your property type and geography

- Performance Reports showing visitor details

- Referral Opportunities

For more information please contact 

Patrick Wayne- 585-280-0832, pwayne@costar.com

Katie Welch- 412-660-2394, kwelch@costar.com

MAXIMIZE YOUR EXPOSURE ON THE 
LARGEST GLOBAL COMMERCIAL 

MARKETING NETWORK

http://www.costar.com/
mailto:pwayne@costar.com
mailto:kwelch@costar.com
http://www.costar.com/


TIPS AND TRICKS TO GENERATE THE MAX EXPOSURE AND BEST POSSIBLE LEAD FLOW 

Below are the Top 7 Tips and Tricks to assist you with improving the overall 
Exposure for your listings, giving you the best possible lead flow. 

▪ In "My Listings" Click the Green Confirm Update listings button as often as 
possible. When you do this, the system refreshes and the list of search results    
moves your listings higher up on the search results. THIS SHOULD BE DONE 
WEEKLY MINUMUM.

▪ In "My Listings", see the “Market Quality Score”- add more details and as 
much as possible to make sure your listing completeness is 80% of higher. The 
listing completeness percentage “Want to Improve” will tell you what changes 
should be made in order to increase the completeness percentage. THE GOAL 
IS TO HAVE AN EXCELLENT MARKET QUALITY SCORE.

▪ *There are 4 different scores Excellent, Good, Fair, Poor. What score you have 
determines where your listing falls among the search results. You want to be 
on page 1!

▪ "Marketing Tools" inside the marketing tools box, click on the “Prospect list”, 
these are people who have done a search with criteria that fit your building, 
but it is possible that they haven’t seen or clicked on your listing. If you click 
“email prospects” these prospects will receive an email notifying them that a 
property fits their criteria THIS SHOULD BE DONE TWICE MONTHLY.

▪ Linked in/Facebook/ Twitter. Go directly to LoopNet.com and search for your 
building. In the top right corner you can then share the listing directly to social 
media for no additional charge. *Connect with us! As a thank you, we will see 
what you are marketing, like it and share it to our unique network of CRE 
Professionals too for more eyes on! 

▪ CDX- at top of screen you should see blue CDX Mail tab- open link and select 
any on of your premium listings. Follow the step by step instructions to 
customize and create a color coordinated and company branded flyer to send 
directly to deal makers who are leasing or selling similar properties in and 
around the market area where your building is located. 

▪ Use CoStar to search for active buyers, active sellers, tenants who are 
growing   who may be looking to make a move and need your expertise!

Schedule a live training today.

Your success is our success too!

Patrick Wayne- 585-280-0832, pwayne@costar.com

Katie Welch- 412-660-2394, kwelch@costar.com
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